
SPECIAL REPORTS 

The Barron’s sales team is ready to work with you. 

The multiple channels of the Barron’s franchise 

enable advertisers to reinforce their brand messages 

across print, digital and event media. Talk to your 

Barron’s sales representative about how Barron’s can 

deliver your message effectively to the right 

audience, via the most efficient media.  

Source: Barrons.com 2010 User Study 

$1,800,000 
average household net 
worth of a Barrons.com reader 

$1,115,000 
average portfolio of  
invested assets 

63 
average number  of securities 
transactions in the past year 

33% 
hold top management title 

Sponsorship  $50,000 net 

1,000,000 impressions from the collection of: 

» Barron’s “ETF Handbook” content pages, 
feature stories and ownership of the This 
Week’s Mag front. 

» Barron’s Home-Page Road Block 

»  Barrons.com run-of-site 

Barron’s ETF Handbook 
THE EXTRAORDINARY STORY OF EXCHANGE-TRADED FUNDS, ONLINE JULY 16, 2011 

Exchange-traded funds first hit the U.S. market in 1993. 

Today, they represent over $250 billion in assets  and 

growing. Barron's ETFs Handbook is a compendium of 

advice on ETFs. It gives you the opportunity to place your 

advertisement in front of an audience of active investors 

who are interested in this topic and looking for new 

investing opportunities. 

45%  
of Barrons.com subscribers who own ETFs 

$142,000 
Average value of ETFs owned 

Source: Barrons.com 2010 User Study Base: Total answering with investments in ETFs. For more information on this unique opportunity, visit www.barronsmag.com 


